NON-PRICE EFFECT (or CHANGE IN DEMAND CURVE)

Definition: The effect that non-price determinants have on how much consumers will buy.
Graph: Curve actually shifts to the right or left and reflects a change in demand.

CHANGE IN INCOME
If Income rises then consumers
can buy more of something—so
the demand for it increases
even though the price stays the
same.
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SUBSTITUTES
Change in price of another
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price of the substitute does
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